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Getting (Mentally) Ready to Retire 

Even those who have saved millions must prepare for a lifestyle adjustment. 
 

Provided by Scott E. Holstein, CPA, PFS, CFP® 
 

A successful retirement is not merely measured in financial terms. Even those who retire with 
small fortunes can face boredom or depression and the fear of drawing down their savings too 
fast. How can new retirees try to calm these worries? 

   
Two factors may help: a gradual retirement transition and some guidance from a financial 
professional.    
  
An abrupt break from the workplace may be unsettling. As a hypothetical example, imagine a 
well-paid finance manager at an auto dealership whose personal identity is closely tied to his 
job. His best friends are all at the dealership. He retires, and suddenly his friends and sense of 
purpose are absent. He finds that he has no compelling reason to leave the house, nothing to 
look forward to when he gets up in the morning. Guess what? He hates being retired. 
   
On the other hand, if he prepares for retirement years in advance of his farewell party by 
exploring an encore career, engaging in varieties of self-employment, or volunteering, he can 
retire with something promising ahead of him. If he broadens the scope of his social life, so that 
he can see friends and family regularly and interact with both older and younger people in 
different settings, his retirement may also become more enjoyable. 
  
The interests and needs of a retiree can change with age or as he or she disengages from the 
working world. Retired households may need to adjust their lifestyles in response to this 
evolution. 
  
Practically all retirees have some financial anxiety. It relates to the fact of no longer earning a 
conventional paycheck. You see it in couples who have $60,000 saved for retirement; you see it 
in couples who have $6 million saved for retirement. Their retirement strategies are about to 
be tested, in real time. All that careful preparation is ready to come to fruition, but there are 
always unknowns.  
  
Some retirees are afraid to spend. They fear spending too much too soon. With help from a 
financial professional, they can create a strategy.  
        
Retirement challenges people in two ways. The obvious challenge is financial; the less obvious 
challenge is mental. Both tests may be met with sufficient foresight and dedication. 
 
Scott E. Holstein, CPA, PFS, CFP® may be reached at 800.458.9330 or info@prudentwm.com. 
www.prudentwm.com 
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This material was prepared by MarketingPro, Inc., and does not necessarily represent the views of the presenting party, nor their affiliates. This 
information has been derived from sources believed to be accurate. Please note - investing involves risk, and past performance is no guarantee 
of future results. The publisher is not engaged in rendering legal, accounting or other professional services. If assistance is needed, the reader is 
advised to engage the services of a competent professional. This information should not be construed as investment, tax or legal advice and 
may not be relied on for the purpose of avoiding any Federal tax penalty. This is neither a solicitation nor recommendation to purchase or sell 
any investment or insurance product or service, and should not be relied upon as such. All indices are unmanaged and are not illustrative of any 
particular investment. 
 

Securities and investment advisory services offered through Cetera Advisor Networks LLC, member FINRA/SIPC, a registered 
investment advisor. Certain advisory services and financial planning services offered through Vicus Capital, Inc., a federally 
registered investment advisor. Cetera is under separate ownership from any other named entity. Please remember to contact 
Scott E. Holstein's Office if there are any changes in your personal/financial situation or investment objectives for the purpose 
of reviewing/evaluating/revising our previous recommendations and/or services. The information contained in this e-mail 
message is intended only for the personal and confidential use of the recipient(s) named above. If the reader of this message is 
not the intended recipient or an agent responsible for delivering it to the intended recipient, you are hereby notified that you 
have received this document in error and that any review, dissemination, distribution, or copying of this message is strictly 
prohibited. If you have received this communication in error, please notify us immediately by e-mail, and delete the original 
message. This communication is for informational purposes only and nothing herein should be construed as a solicitation, 
recommendation or an offer to buy or sell any securities or product. The information contained herein has been obtained from 
sources believed to be reliable but we do not guarantee accuracy or completeness. Client account information or transaction 
details do not supersede mailed confirmations or account statements which are the only official records containing this 
information. Electronic mail sent through the internet is not secure and could be intercepted by a third party. For your 
protection, avoid sending identifying information, such as account, Social Security, or card numbers to us or others. Further, do 
not send time-sensitive, action-oriented messages, such as transaction orders, fund transfer instructions, or check stop 
payments, as it is our policy not to accept such items electronically.   
   
  


